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San Francisco investment firm is hungry for space in S.A.

BY TRICIA LYMN SILE

After recently celebrating the success
of one of its high-profile properties in the
city, an opportunistic buyer from the West
Coast is primed to buy more real estate
here.

“We want to be here” says Kenneth A
Baber, president and CED of San Francis-
co-based Maier Siebel Baber. “We are still
in growth mode.”

Baber was recenthy in town for the festiv-
ities surrounding the property that initial-
v brought his firm to San Antonio back in
2006: The NMowlin Tower.

The property was re-
centty honored by The San
Antonio Building Owners | |
and Managers Association
with The Office Building
of the Year (TOBY) award
for 2007, The TOBY recog-
nizes a building’s overall
excellence —  including
tenant relations, energy
management and building
standards.

Diring hisvisit, Baber spole exclusively
with the Business Journal about the office
market, and his firny's plans for expanding
its presence in San Antonio.

To date, Maier Siebel owns more than
712,000 =square feet of space in the city
— all of it in Morth Central San Antonio.

“Lefs see if we can hit that million-
square-foot mark,” Baber savs,

And just how soon does he expect his
firm will reach that threshold?

Baber amiles and  simply  answers:

Baber

“We're hungry.”
Lords of the ring

Founded in 1992, Maier Siebel has me-
thodically grown its portfoliv over the
vears — first focusing on California assets
and then moving to other states along the
West Coast and then to other states within
the Western United States,

“Its heen a natural growth pattern”
Baber says. “From our home base, we've
moved out in rings”

Texas, Baber savs, has been an impor-
tant part of Maier Siebel's focus in the
West.

And San Antonio is a prized piece in that
territory.

“San Antonio is amisunderstood market.
People think it's smaller than it is” Baher
savs. “San Antonio is on a really good
course, Ifs just been underrepresented.

“San Antonio has such a diverse econ-
omy; it has a welleducated worldorce
with a strong work ethic,” Baber con-
tinues, “We have some great companies
here, and some new and exciting compa-
nies coming in. San Antonio has become
significant.”

Afteritsinitial purchase of Nowlin Tower
in 2003, Maier Siebel agoressively sought
after, and purchased, three more assets
over the course of 2006 Pacific Plaza, One
Ok Fark and The Pyramid Building.

The last of these, The Pyramid, was pre-
vioushy owned by Asheville M.C.-based Se-
quoia Properties LLE

Initially, Sequoia had no intention of

:

Loop 410

Sar Pedeo five:

selling The Pyramid,
recalls David Held, se-
nior vice president of
CB Richard Ellis Inc.

But Maler Siebel had
everv intention of biy-
ing it

“Taier Siebel was
in my ear for me to lo-
cate other good cual-
ity properties to grow
their portfolio,” says
Held, who negotiated
the sale.

The enfire process
— from the time that
Maier Siebel tapped
Held to find more office
assets to the time The
Pyramid deal closed
— took place inside of
&0 to 75 days.

And while Baher will
not sav what properties
his firm has honed in
on as of late, he does
sav that the Northwest
aibmarket is in Maier

B Maier Siebel Babear
What: & red estate i
vestment adkisory fimn
foazused on the nesds
af affluerit private
rvestors

Where: Headquartered
in San Rancisco
When: Funded in
1962

Players: Chaimnan,
Peter K. Maier; viee
charman, Kenreth E
Siebeet president and
CEC, Kermeth A Baber
Assets in San An-
tonio:

= Mowlin Tawer,

235 978 square et
9311 San Pedro; 52
et ocoupied

* Pacific Mlaza, 101 523
square fest; 14100

San Pedro; 86 percent
occupied

= (ine Ok Park,

160 000 square fest;
1020 WLE. Loop 410; 57
et acoupied

* The Pyramnid Builkding,
06,307 square fest;
&01 MW, Loop 41i; 84
et ocoupied
Source; Docupancy
raies are amurtesy of
Maier Siebsal Babesy.
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Siebel’s sights — especial
Iv now that the compamy
has a strong foothold in
the Morth Central office
market.

“We're methodical. We
like: to gt an area figured
out, and then we move on
to the next sector,” Barber
explains,

Those familiar with Mak
er Siehel say the next deal will likely come
sooner rather than later,

“Theywe certainly demonstrated that
they're real players here,” Held says.

Adds Baber: “We're busy.™




